
Is Self-Funding Right For 
Your Clients?

Introducing: Amwins Self-Funding Analytics

Stealth Partner Group, an Amwins Company, offers a new analytical service that can 
evaluate your client’s opportunity to transition from a Fully-Insured to a  Self-Funded 
basis. 

This analysis, which leverages data from more than 10M lives and over $100B in billed 
charges, is calibrated and customized to your client’s situation. The results can be 
used to quantify the average risk exposure of self-funding for each individual client.

These analytics can be used even in the earliest stages of the evaluation process to 
assess your client’s risk and potential opportunity.

Highlights

Evaluates a group’s risk in terms 
of capital, expected return, and 
likelihood of beating a fully insured 
benchmark

Assists clients with the decision as to 
whether the group should transition 
to self-funding or stay fully-insured

Analyzes and recommends the best 
risk structure for your clients, given a 
group’s risk tolerance

Tests multiple stop loss scenarios to 
find the optimal outcome



Sample Analysis Results

This service is offered at no charge and is a great way to help you evaluate alternative funding scenarios for your fully 
insured clients. 

These offerings are one of the many advantages of working with Stealth, who can offer the strength and resources of 
Amwins—the largest wholesale distributor in the U.S.

Self-Funded vs Fully Insured Opportunity

$0

$2,000,000

$4,000,000

$6,000,000

$8,000,000

$10,000,000

$12,000,000

Self-Funded Fully Insured

Additional Claims Risk (Margin)

Expected Claims Risk

Stop Loss Premium

Admin

Fully Insured

TOTAL

Potential Savings with Self-Funding1 ($) $1,100,000

Potential Savings with Self-Funding1 (%) 12%

Likelihood of Self-Funded Beating Fully Insured 2 82%

Expected # of Claims > Specific Stop Loss Deductible 2.3

Likelihood of an Aggregate Claim 3%

1  The Potential Savings with Self-Funding metrics represent the difference between the total expected  costs under a self-funded
   arrangement and the expected fully insured premium costs. 

2 The Likelihood of Self-Funded Beating Fully Insured metric represents the probability that the total expected costs under a self-funded
   arrangement will be less than the expected fully insured premium costs.




